
MED-REP
Where we’re going, we don’t need Prescription Pads!

Connecting all parties in medical marketing 
process through frictionless platform, for better 

information, education, notification, and promotion. 
Our cloud-native platform delivers reliable, secure, 

high-quality data and control that is easy to use, 
manage, and deploy, provides a measurable return 

on investment, is scalable, and easily integrates 
with current systems and applications. 

TRACK YOUR INVESTMENTS



Today’s hyper-digital landscape has changed how 
prescriptions are transacted, and such change has 
become increasingly evident in how businesses 

collaborate internally and externally. Historically, modes 
of medical marketing business collaboration relies on 
a disparate mix of medical representatives, symposia, 
congresses, and trainings across a growing variety 
of hotels, halls, and conference rooms. But medical 
professionals (doctors, pharmacists) often get tired of 
traveling, information (from having multiple sessions) and 
product’s data, thus leading to poor experience and low 
acceptance.

While MED-REP solved one of the challenges for 
prescription realization in pharmacy, vendors 
(manufacturers, distributors) have continued to struggle 
with legacy marketing model type that carry forward the 

limitations of a 15-, 25-, and even more than 50-year old 
burden. Many marketing & sales departments cobble 
together solutions to accommodate the ever-growing 
demand for data from their medical representatives’ 
base to consolidate systems, and focus on best doctors 
& pharmacies to maximize their ROI and/or Brand 
development. This approach is far from seamless — 
the various approaches generate friction, creating 
marketing & sale teams frustration and slowing business 
productivity while adding burden to the managers and 
medical representatives.

As businesses rapidly adopt cloud based platforms and 
move away from closed and proprietary systems, this is 
how modern pharmaceutical business marketing and 
sales communications become realized.

In 2016, ProPublica® (an American nonprofit organization based in New York City, that aims to 
produce investigative journalism in the public interest) published an analysis on prescription data, 
as well as pharmaceutical and medical device company payment data, to see if there was a 
relationship between industry payments and brand-name prescribing.The study concluded 
that the analysis does not prove industry payments sway doctors to prescribe particular 
drugs, or even a particular company’s drugs. Rather, it shows that payments are associated 
with an approach to prescribing that, writ large, benefits drug companies’ bottom line. The 
payments in the analysis include promotional speaking, consulting, business travel, meals, 
royalties and gifts, among others. Holly Campbell, a spokeswoman for the Pharmaceutical 
Research and Manufacturers of America, the industry trade group, said in a statement that 
many factors affect doctor’s prescribing decisions. “Working together, biopharmaceutical 
companies and physicians can improve patient care, make better use of today’s medicines 
and foster the development of tomorrow’s cures,” she wrote. “Physicians provide real-world 
insights and valuable feedback and advice to inform companies about their medicines to 
improve patient care.”
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First unified prescription platform that ties it all together
MED-REP platform provides a completely integrated, unique, cloud-based prescriptions solution, designed to 
accommodate modern business interactions that include supporting distributed and mobile workforces. The platform, 
which has been in development since 2017 and is used by doctors, vendors and pharmacies, provides enterprise-grade 
reliability and security. Its significant advantages include the ability to scale almost limitlessly (and almost instantly) 
and consolidated administration, enabling vendor account administrators to efficiently manage a geo-distributed 
organization from a single portal.

MED-REP integrates education, prescription, promotion and messaging, into one reliable, easy-to-use solution. This 
comprehensive platform not only saves costs and delivers the synergy of linking various modes of communication, 
but also eliminates the complicated management issues, unwieldy payments issues, and cumbersome cost tracking 
associated with different accounts (doctors, pharmacists).

The MED-REP platform also unifies the image and identity that your organization presents to the world. All employees, 
whether in an office or on the road, can present or promote products from a single place, giving your company’s 
communications a consistent and professional appearance. Even remote workers’ use the cloud and appear as if they 
are speaking “in single voice”.

“Pads?!  Where we’re going, we don’t need Prescription Pads!”
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Reduced Total Cost of Expenditures

Ability to Scale Od-Demand

Ability to Promote After Hours

Speed of Information

Reduced Upfront Capital Investment

Ability to Bring med-reps Under One Cloud Platform

Ease of Management

The current prescriptions model served companies well for quite a while, but the way we communicate and transact 
business has evolved. To compete in today’s economy, organizations must be nimble as workforces are mobile, 
dispersed, and insist on simple, reliable technology experiences. Vendors needs to find efficiencies in prescription 
systems in order to free up resources to support growth or other strategic initiatives.

Additionally, out-of-the-box reporting and dashboards provide meaningful insights into prescriptions and realizations 
at your company, so you can learn how your medical representatives use their time and skills to interact and 
communicate while also gaining important quality prescriptions.

Flexible entry options and provided maximum service flexibility for businesses planning to enter to MED-REP platform, 
make it a great opportunity. With different plans and the possibilities, customers have an unprecedented range of 
entry options.

Easy-to-understand plans and forecasts, with support for adding your products to the platform, it will give your medical 
representatives world-class presentation and promotion to doctors, and control of prescriptions and realizations to 
supervisors and managers. This unique opportunity allows vendors to keep their existing marketing plan approach, 
while enjoying all of the benefits and features of med-rep.com.

For customers with international presence in countries not currently covered by MED-REP platform, we encourage to 
contact management and administrators for accelerated launch and discount options for the newly to-be-launched 
markets.

Most legacy marketing systems come with a slow and quite expensive, new product launch and/or latest product test 
data. With MED-REP, the latest information, data, publications, presentations, videos, are continually integrated into 
your product’s pages enabling instant access by all the doctors on the platform, 24/7, all year round.

With native desktop, mobile and tablet support, all known operating systems, MED-REP platform is constantly innovating 
to ensure users can quickly and easily transition among all modes and needs of collaboration. Your marketing team can 
rely on MED-REP to anticipate your company’s future business collaboration needs, and implement new features the 
moment they become available.

For example: live webinar symposia (enabled in collaboration with third party service providers), will elevate your new 
presentation; save you the cost of arranging all; speed-up your new product launch; all without requiring any doctor/
pharmacist to leave its office/home/city!
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Scalability, mobility, and ease of management

Innovative collaboration options

What is motivating Vendors to consider a cloud based prescription system?

Instant access to the latest information and publications

* MED-REP Group Customer Survey, 2019



With so many modern business applications already migrating to the cloud, including CRM, HRIS, Cloud 
Storage, and many other productivity solutions, the migration of your outdated marketing and sales approach 
is inevitable! 

MED-REP’s proven, born-in-the-cloud collaboration solution will enable you to deliver world-class information, 
data, and control, to both doctors and your employees, with reliability and security. Offering your employees 
more collaboration options via their preferred channels and devices, is becoming a more common requirement 
and will elevate employee agility and engagement.

MED-REP customers have embraced the future, transforming the way they present in meetings, interviews, sales 
opportunities, and trainings. Email and Internet usage have increased with the adoption of MED-REP platform, 
but visits are still needed to business collaborations. MED-REP is changing the culture of modern pharmaceutical 
companies, and it’s time to think about your collaborations flow differently.
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It’s time to think about your collaboration flow differently

In today’s digitally inclined world where online, influencer-based, 
and personalized promotions need to work parallelly to impact 

decisions, businesses must identify channels that help them 
better connect with their customers in order to drive revenue. To 
succeed in doing so, businesses need to adopt a comprehensive, 

commercially-focused approach to marketing mix modeling which 
can help them gain an accurate read on the ROI of their marketing 
investments. Leveraging fact-based marketing mix modeling and 

multi touch attribution solutions to optimize marketing investments 
can also drive significant improvements in marketing investments.

JOIN NOW !

www.med-rep.com


